ought to you by
[Insert CU name here]


Presenter
Presentation Notes
 Introductions: By CU rep/speaker.

 Housekeeping items: Restroom location, refreshments.

 Format: Informal, interactive session.

 Q&A: Discussion and participation are a large part of the program.

 Handouts: Encourage participants to use the handouts before and during the car-shopping process.

 Family involvement: Encourage participants to discuss the topic with family, particularly teenagers.

 Evaluations: (1) Self-evaluation form immediately after the session, and (2) Follow-up evaluation that will be mailed to participants in two to three months. Ask participants to return the evaluation in the self-addressed, postage-paid envelope.
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Presenter
Presentation Notes
TELL AUDIENCE:

 It doesn’t matter if you’ve never purchased a car, or if you’ve purchased 10 cars. The car-buying process is not something most of us do every day, which is why [NAME OF CREDIT UNION] is hosting this seminar.

 The most cost-effective strategy when buying a car is to do your homework before you start shopping. Prepare yourself so you get the best deal.




= Is your cre
= (ann

= Or,
= |f ust purchase expectations

= Meet with credit union staff to get finances under
control before car shopping


Presenter
Presentation Notes
TELL AUDIENCE:

 First things first. Take a look at your credit and debt history. How are you doing?



REVIEW SLIDE BULLETS



TELL AUDIENCE:

 The Fair and Accurate Credit Transactions Act requires each of the three major credit reporting agencies (Equifax, TransUnion, and Experian) to provide one free credit report per year to consumers who request them. Make sure you order your free reports and check them for accuracy. Go to annualcreditreport.com, or call toll-free 877-322-8228.

 Your credit history will affect the finance rate you’re able to negotiate. You’ll be able to get a lower interest rate if you’ve paid other credit obligations on time.

 If your bill-paying history hasn’t been as timely as you’d like, consider waiting a few months to buy a car and taking steps to improve your bill-paying history, which may improve your credit score. The FICO credit score is a number from 300 to around 850 that indicates your creditworthiness. Another credit score is VantageScore, a number from 501 to 990. Know which score you are viewing. For both scores, the higher, the better. The best way to improve your score: Pay all bills on time.


Check your budget:
= List total income; list fi a expenses

= Keep all monthly including rent or
mortgage—Iless onthly take-home pay

= Don’t forge r vehicle expenses:
= Lic > 1 , gas, maintenance, and repair

= Do ment, manufacturer rebates, value of trade-in,
and money you can afford to borrow.

= What monthly car payment can you afford?


Presenter
Presentation Notes
TELL AUDIENCE:

 Before you set foot in a dealership or look in the classifieds, make sure you know how much you reasonably can afford to spend on a new or used vehicle.
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TELL AUDIENCE:

 Note: Some credit unions and lenders extend the 40% ceiling—referred to in the second bullet on the slide—depending on your income and other expenses. Use this figure as a general guide.

 Take steps to cut the high cost of gasoline: Combine errands, get regular tune-ups, reduce weight in the trunk, use octane recommended for your vehicle, and don’t speed. Keep tire pressure at the level recommended by the tire manufacturer for safety and optimal miles per gallon. The recommendation on the driver door—per the car manufacturer—usually enhances a smooth ride, not miles per gallon.

 Estimate gas costs on the high side, so you don’t get caught with higher annual expenditures than you’d expected. Also, anticipate a few major car repairs and budget accordingly. Your mechanic may be able to tell you what kinds of problems your vehicle may develop, based on other owners’ experiences.
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Presenter
Presentation Notes
TELL AUDIENCE:

 Getting preapproved for a car loan gives you an “upper hand” during price negotiations.

 Just because you’re preapproved for a certain loan amount, though, doesn’t mean you have to get a loan for exactly that amount, or that you should look for a car that costs up to that amount. Consider the loan amount—and car price—that’s best for your budget, taking into account your transportation needs as well as maintenance, repair, license, registration, and insurance costs.
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Presenter
Presentation Notes
TELL AUDIENCE:

 In the first year you own the car, your new vehicle may lose 20% or more of its original value. By the end of the fifth year, the value may fall by an average of 35.1% (source: IntelliChoice). The pace levels off after five years, so try to keep the car at least that long—and beyond—to minimize the financial “hit” of depreciation. Or, buy used—you get more car for less money. Even with some increased repairs and maintenance costs, you could spend less per year than on new car payments.

 New cars depreciate the minute you drive them off the lot, and used cars are more likely to need costly repairs. Consider a certified pre-owned vehicle. It offers the lower cost of a used car, and the peace of mind of factory-backed warranties of three months to up to 10 years in some cases. To avoid being overcharged, look for programs that ban cars with frame or excessive panel damage, don’t rely on car histories that come with vehicles because they may be incomplete, and consider certification programs backed by factory warranties.

 With high gas prices, fuel economy may “drive” your decision (fueleconomy.gov).

 Regarding safety, the April 2005 issue of Consumer Reports magazine has an article on page 8 about electronic stability control (ESC), which works to prevent loss of control in a turn. It has proven especially helpful on slippery roads or when drivers swerve to avoid an accident. Consumer Reports’ auto experts believe that ESC may be one of the most significant automotive lifesaving technologies.

 An SUV often is first in the ditch on snowy days. Drivers have a false sense of security with four-wheel drive.
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