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Presentation Notes
 Introductions: By CU rep/speaker.

 Housekeeping items: Restroom location, refreshments.

 Format: Informal, interactive session.

 Q&A: Discussion and participation are a large part of the program.

 Handouts: Encourage participants to use the handouts as a springboard for thinking about how they can build wealth over time. Encourage them to think of additional budget pitfalls not listed on Handout 3 specific to their situation.

 Family involvement: Encourage participants to discuss the topic with family.

 Note: It doesn’t matter whether you’re just embarking on your financial life, or you already hit some snags along the way and need to “clean house” and start fresh; this seminar can help you get started on the road to building wealth. Don’t be intimidated or get bogged down by trying to build wealth too quickly—the process requires patience and takes time, with the help of simple wealth-building strategies that you’ll learn about in this seminar.

 Evaluations: (1) Self-evaluation form immediately after the session, and (2) Follow-up evaluation that will be mailed to participants in two to three months. Ask participants to return the evaluation in the self-addressed, postage-paid envelope.
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Presentation Notes
TELL AUDIENCE:

 This seminar is geared toward individuals and families who wish to learn about specific tools to build savings, improve their financial situation overall, avoid pitfalls that drain resources or result in fraud, set specific goals, and build net worth through home ownership. All these tools and strategies combined help individuals and families to build wealth, essential for long-term financial stability.

 Remember: Net worth refers to assets (what you own) minus liabilities (what you owe). Assets include cash on hand, savings and investments, resale value of your vehicles, cash value of life insurance, value of clothing and furnishings, and loans owed to you. Liabilities include mortgage balance if you own a home, loans, credit card balances, and other bills.



HANDOUT 1: Net-Worth Statement

[Tell audience to fill out their net worth statement at home.]








= Wealth-building r
net value of y

- Wh way to build wealth


Presenter
Presentation Notes
ASK AUDIENCE:

 Wealth-building refers to increasing the net value of your what? �    [Wait for answers from the audience.]�    Answer: Total assets.

 The best way for most people to build wealth over time is to do what? �    [Wait for answers from the audience.]

    Answer: Own a home

 Net worth is the difference between your assets and liabilities at a point in time. Wealth-building is the process of increasing the value of your total assets over time. As you grow older, the issue of wealth-building becomes even more important to your overall financial health.

 Remember: Wealth is not synonymous just with Donald Trump. Anyone can accumulate wealth with regular, sustained savings over time. And, contrary to popular opinion, you don’t need to win the lottery to be wealthy.

 We’re going to talk about six wealth-building tools for financial health. Although home ownership—the sixth wealth-building tool we’ll talk about—is key to building wealth, you should have other tools in place before you own a home.

[SEE NEXT SLIDE]


Sltuatlon
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HANDOUT 2: Case Study—Joe and Julie Smith

 Ask audience to take a few minutes to read the case study.

 Ask the audience for answers to the questions at the end of the case study. Write answers on a white board or flip chart. (Keep this brief—more in-depth discussion about the case study will follow later in the seminar).

 NOTE: There are no right or wrong answers to these questions; they are offered only as a discussion-starter for the slides to follow.



TELL AUDIENCE:

 Keep this case study of Joe and Julie Smith in the back of your minds as we progress through the seminar. We’ll be revisiting their situation later.



NOTE TO INSTRUCTOR: The average credit score—per Experian—is about 677 (based on June 2004 data). A “good” score is 720 and higher. The difference in the interest rates offered to a person with a score of 520 and a person with a 720 score is 3.45 percentage points, according to Fair Issac’s Web site. On a $100,000, 30-year mortgage, that difference would cost more than $85,000 extra in interest charges, according to Bankrate.com's mortgage calculator. The difference in the monthly payment alone would be about $235.
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TELL AUDIENCE:

 Here’s an example of a SMART goal to build wealth:



I’m going to have $75 from each biweekly paycheck direct deposited into an interest-bearing savings account for the next three years so I can have $5,850 to put toward a down payment on a house. In addition, I’m going to identify spending leaks worth $25 each week for the next six months and start an emergency fund so I don’t have to rely on credit cards as much. To do this, I’ll brown bag-it instead of buying fast food, drink more tap water and less pop, and borrow movies from the library instead of renting.



ASK AUDIENCE:

 What are some other examples of SMART goals to build wealth? �  [Wait for responses from audience.]
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TELL AUDIENCE:

 A budget, or “spending plan,” is a blueprint for your day-to-day personal finances, and it helps you reach your financial goals. 

 Start by tracking where your money goes on a daily basis, then list all sources of income as well as fixed and flexible expenses. Examples of fixed expenses include mortgage and car payment; examples of flexible expenses include food, clothing, utilities, and gifts; examples of periodic expenses include insurance and taxes.

HANDOUT 3: Budget Pitfalls Checklist

[Ask the audience to spend one or two minutes filling out the checklist.]

 Know the difference between needs (necessary expenses) and wants (discretionary expenses). Needs: shelter, food, utilities, insurance, medical, debt, taxes. Wants: vacations, entertainment, special clothing.

 “Pay yourself first” by making savings an expense item in your spending plan.

 If you’re saving, let’s say, for your child’s education, automate it: Payroll deduc-tions make it easier to deposit into a college savings fund regularly. Ask your payroll office if your employer participates in payroll deduction. Complete forms with your employer. When you establish payroll deduction, you choose an account—checking or savings—to place your funds in so the credit union can access your payments. Payroll deduction continues to be placed in that account, even after the loan is paid off, until you tell your payroll office to stop the deduction.
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