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Presenter
Presentation Notes
 Introductions: By CU rep/speaker.

 Housekeeping items: Restroom location, refreshments.

 Format: Informal, interactive session.

 Q&A: Discussion and participation are a large part of the program.

 Handouts: Encourage participants to use the handouts as a springboard for thinking about how they can build a positive credit history over time.

 Family involvement: Encourage participants to discuss the topic with family.

 Evaluations: (1) Self-evaluation form immediately after the session, and (2) Follow-up evaluation that will be mailed to participants in two to three months. Ask participants to return the evaluation in the self-addressed, postage-paid envelope.
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Presenter
Presentation Notes
TELL AUDIENCE:

 This seminar is geared toward individuals and families who want to build a solid credit history. You may be here because you’re just starting out on a financial life of your own—perhaps a high-school or college graduate—or you may be here because you experienced difficulty with credit in the past and want to start over and rebuild. Or, you may be here simply because you want to stay on track in a world that’s becoming increasingly more complex from a financial standpoint.

 It doesn’t matter whether you’re just embarking on your financial life, or you already hit some snags along the way and need to “clean house” and start fresh; this seminar can help you get started on the road to building a strong credit history. But the rest is up to you. We’ll explain several things you can do and tools you can use to build that solid foundation. 

 The rewards are worth it. Individuals with good credit benefit in many ways, and we’ll explain those benefits throughout the seminar.



OVERVIEW OF SLIDE
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Presentation Notes
HANDOUT 1: Case Study—Joe Student



NOTES TO INSTRUCTOR: 

 Ask audience to spend a few minutes reading the case study.

 Ask the audience for answers to the questions at the end of the case study. Write answers on a white board or flip chart. (Keep this brief—more in-depth discussion about the case study will follow later in the seminar).

 There are no right or wrong answers to these questions; they are offered only as a discussion-starter for the slides to follow.



TELL AUDIENCE:

 Keep this case study of Joe Student in the back of your mind as we progress through the seminar. We’ll be revisiting the situation later.
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Presentation Notes
ASK AUDIENCE:

 How many of you know someone who wishes they’d have done things differently with their finances … right from the start? (Ask for a show of hands.)

 Being responsible with your use of credit—and your payment history—has enormous payoff over the long term. How? Meet Michael and Ashley, both recent college graduates.

 Michael owes $5,000 on his credit cards, mostly from entertainment expenses and a spring break trip to Cancun. He only pays the minimum amount due each month and has paid late several times. Because of his poor credit record and low credit score (both of which we’ll talk about in a few minutes), he pays more for his car insurance, is required to pay a larger security deposit for his apartment, and has missed out on job opportunities and graduate school acceptance.

 Ashley, in contrast, pays her credit card balances in full each month, pays all bills on time, and gets a free credit report each year from the three major credit-reporting agencies. Because of her good credit history and high credit score, Ashley has a low interest rate on her car loan, qualifies for low-interest credit cards, and recently qualified for a mortgage with a low interest rate.

 So … which scenario would you prefer? And which one is more costly over the long term?



NOTE TO INSTRUCTOR: This scenario, and several others, can be found in the article, “Ant and Grasshopper Graduate From College” in CUNA’s Home & Family Finance Resource Center. Ask if the credit union subscribes.
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Presentation Notes
TELL AUDIENCE:

 Although this slide lists several kinds of individuals who need to build good credit, the fact is that all of us need to build a solid foundation and maintain it throughout our financial lives. And, the sooner, the better.

 Don’t wait until you need credit to get your financial ducks in a row. Many older women, for example, found out after their husband’s death that all their credit history was in his name. It doesn’t matter that—during the marriage—they had a mortgage, several loans and credit cards, and a squeaky clean bill-payment history; if the woman’s name was not listed as the primary accountholder on any of those accounts, she probably will have a difficult time getting a small personal loan or a credit card in her name. Or, another scenario might be that the husband had bad credit. In general, if the wife was not listed as joint owner on the account, she wouldn’t be held liable; however, the creditor may seek repayment from the estate. The surviving spouse is usually liable for debts in community property states.*

 The lesson here is to get credit early in your financial life, use it responsibly, pay all bills on time, build that solid foundation over time, and keep it. That way, you’ll be able to get credit at competitive rates when you need it most.



* The states with community property laws are: Arizona, California, Idaho, Nevada, New Mexico, Texas, Washington and Wisconsin. (Wisconsin is not really a true community property state, but its laws regarding property ownership by married couples bears a strong resemblance to the law of these states.) 
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TELL AUDIENCE:

 One of the most important financial documents about you is your credit report, which is a record of your bill-paying history.

 Identifying information not contained in your credit report includes race, religion, and political preference.

 Note that positive information could stay on your credit report forever. Negative, yet accurate, information could stay on your credit report for up to seven years, or 10 years in the case of Chapter 7 bankruptcy.

 If you’re applying for a loan, such as a car loan or mortgage, several credit report requests from auto dealers or lenders within a short period of time are considered one inquiry. You won’t be penalized for shopping around for the best loan deal.

 Inquiries you don’t initiate, such as preapproved credit offers, will appear on the credit report you order, but they won’t be on credit reports that potential lenders view and therefore won’t affect your credit score.

 Not all credit reports look alike, but they all contain the same type of information listed on this slide. 

 Always check the information in your credit report for accuracy, including personal information such as your Social Security number because numbers could be transposed.
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